SHA B ‘ TRANSPORTATION SYSTEMS

February 19, 2007

H.L. Leeds International Inc.
1519 Carnaby Court

Atlanta, Georgia 30338

Attention: Henry Leeds: President

Dear Mr. Leeds,

As you were aware I had invested in a trucking company, Sharp Transportation Inc.
located in Cambridge, Ontario Canada in 2004. I made a decision recently to return to
Canada from Georgia to devote full time my efforts in building that company’s market
position while looking for ways to improve our margins of return.

I am writing this letter to thank you for the efforts that your company put forth in helping
to accomplish those same goals for the organization I was previously involved with as
the Chief Operating Officer, Metro Directories LLC of Atlanta, Georgia.

Your method of identifying areas of strength and deficiency in our sales group was
essential to the programs of improvement that you helped us to design to move the
company forward. The systems and techniques used by your company to identify
candidates for our highly competitive sales force were successful at helping us to not only
hire and train a better quality of candidate but allowed us to move toward meeting our
goals in terms of revenue quality and attainment.

Should we be able to utilize the skills your professional organization brings to
organizations looking for improvement I will not hesitate to do so. I do appreciate that
your organization is “International” and Canada is certainly in need of an organization
such as yours.

Sincerely,

Mark Radley

Operating Partner

Sharp Transportation Inc.
500 Collier MacMillan
Cambridge, Ontario N1R6RS



